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Occupational Standard and Professional Qualifications
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1. FoumsgruanIn
aafiednnisvondlen sl Samasuazsiuenns aimsdamsnseadieilurosiu
2. Usziin1suiuusaannasgiu
N/A
3. yufousnsda (Imprint)
N/A
4. veyailosny
avimdwmamesdien malswsy famasuazsuenns awimsdanisnismondiedluvesiy
U mATBUAGUUBUAR TN TIRE TR TumMIeTieamslunesiudundnmiy TasUsenounis 6 013w laun guszneumsiivinviesiu

HUTENOUN1TEIMINRIIY KUTENOUNTYRINSEANLALHARSMVaItY UniaiTemesiiu Unosnuuulszaun1sanIsmesisIesiu
LaztnAISRAaINNaLNg eIy

5. Usgdan1suiuusannsguluunazasa
N/A

6. ASIN
1

(waziBeaveyaidneusuiilasunisiusesmunisusuusdluunasase uandlunnsnawans veyansiagnizuantagluussvinuuan)

ASIN (Bu 9)

%

& ! Y X o A
ASINUTENIANBUNUIY FIUNUTENA
YDA :

msdvundasiidngy :

7. ﬂm’g@%ﬂﬁWﬁmaUﬂqu (Professional Qualifications included)
m‘uﬁm%wmiﬁauﬁm ﬂ"IiIiQLLiﬁJ ﬁ'&’lmmiLLax‘;”mmmi
ﬁ']‘ll']ﬂ'ﬁ{]/ﬂﬂ']sﬂ']iViaﬂLﬁEJ'ﬂuVTaﬂa'u
andninnsnanaaadismesdiu sydu 6
8. Qm’gﬁﬁaﬁuﬁwﬁﬁm%ﬂ\‘i (Related Professional Qualifications)

N/A

9. mi’aEJauisau:ﬁwuﬂ‘lummgmm%w (List of All Units of Competence within this Occupational Standards)

SHaNUIEENTTOUE iown

110101 L%ﬂiﬂﬁugmumlﬁmmsw'aaLﬁ&nLLamNﬂaqwémsmmmv{auﬁmﬁaﬁu
110201 maLmuﬂaqwémimmmaﬁﬂwﬂﬁm%miﬁa&Lﬁmﬁaqﬁu

110301 :mﬂaqwﬁrﬁuﬁ?ﬁwmﬂimmnmﬁmﬁmmEJLLazms?%amﬁmmmm
120101 UImsisediionsnatnes19nsuIns
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a

10. szAUAMRA

9
10.1 #1973 Y1TNN1TNBUNYL N1TL5USH ARRIAITHATITUBINST F19IN153ANTSN1TNaiedlunesiu a1dwinnisnaianaaiienasdy s2Au 6

qmﬁnwmwawamiﬁaug (Characteristics of Outcomes)

wilaussougmamaiielumsuszgnavdnnis luandv@nnisvondien mslsusy Samansuassiuenns awinisianisnseadierlunesiu
TasufoRnuiinseunauansinus % 5 PRDATUANNIALNUNAgNEN1IAIRasTElu (Marketing 4.0) dmsunsmeadismesiula
Tnefirnuganuanlenszuaunsindulavesgnan (Customer Journey) n1511enagnsnisdeansmsmaIngAlvILUURAINYA1EY9M (Omni-Channel )
n59°9n@ENS Content Marketing dmsunsnaamasifisamesiu nseuinalaguuuuuazuuafnnisasns Content
dwdunsnaavesflemesiulnmnzautungumane Tasassadesudemiivnzaufuesausznounia q 193 Content Loy Caption / Core
Message / Call to Action uenanilivilassnussneuresnsnduat (Brand) warn15eanuuuiisl Brand Identity Ms1anagmans auan ( Branding )
waziluUszgnalalaegnamnyan sufurlaadoslensnanida Tnsaunsouimsiaiesionsnaindiiauay Social Media ln
wseutanusnienivaiesionianaaddviauay Social Media laognavsngan sssfunguming
vennigamearilaiiuiEmsaunmeyauudessulay iielinseviveyagnai(Customer Insight) fimng uwlusmismsmnan
wazmsurnuadlavesinmeaisrandessulailaniadessienisnanidia aaenaulatsnislavanuudiossulau 1wu Facebook Ads Google

Adwords TIM%3 @INIIINUELKATUTININSTelawanudeseulaussnanzaumuiuUTEINaIngUsTaIALaE UTUNANG 9

N19180UTEAUAMIAIYITIN (Qualification Pathways)

a

awunsUszfiukaslasunissusesnandivn@n o1dntinnmseainneaiisanesdu du 6 laneswnunumnisussiiu NAseunguILIBANIIaUY Rail

ee €2 ¢

U5 I 2 RUITANTIOUS TU 6 91U 2 NEANTIOUY 59U DI 4 NUIWANTIOUL

2

o i R o £
NANNUNNITND1YNINTDTUTDRATFINITIN
N/A

nziuqﬂﬂﬂum?dw (Target Group)

21¥ntinN1sRaIneRiievediu yaralunque dninnisnainveuiiemesiiu

doa ¥ e o Cod e ¥ v oy ‘ wrovd, Yo ¥ o2 vy ‘ <
FailvunnujuRaulunsyihnmsmaianesiiedlnunnesdiuisuuseulauiareerlau lauwn giivhnseaialiviunesdu giguassulauunanesy (W
wiaya LVivlen Buansunsu vav) yiidsneesunueesulay yiisuliaveuieriunsussanduiusyniasvesuruisniglulazaisuen

FIInsmeiisdlunesdiu Wunu
e : yiisziunsussuluen@nniseaaneaiismestuasmeuduyiivinnuieiveinsnisyhnseaiauas nsussduiusvemesiu

VUIEFUTTOUE (mi'aElausiauzﬁv'muﬂ%mqmqsﬁ%ﬁwﬁ)
110101 wilaiugumnluunmveaiivuaznenagvsmanaiamesilsmesiu
110201 awu,muﬂaq'1/1§ﬂwmmmaﬁﬂmjﬁm%ﬁmﬁﬁmLﬁaaﬁaaﬁu
110301 Y9NAYVSAUATIATBINIMTIATIMUBIAENSARASN15PAA
120101 UiMsA3esilonIsnaNAee19ATUISDS

PTUHUAUER VLT

1. MuaaaUndl 1

Ussla o 22/00/2564

1919 1 : FUNCTIONAL MAP uend KEY PURPOSE , KEY ROLES , KEY FUNCTION
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AYINYIVINEVEN unummEn wundivdn
Key Purpose Key Roles Key Function
Aas U Wa ANg3UNY Wa ANg3UNY
amxﬁ’umﬁmmiﬁmLﬁﬁﬂuﬁ@nﬁuﬁﬁ@mmw 11 ﬁmumﬂaq'm%mimmmﬁauﬁmﬁmﬁuﬁ%ﬁa 1101 [Anwianusesns

wazdIB VLU IUSRAN Y
warddlvglaensilaiusiuvesgusy

warAMAnaugnAnUmIngaula

1102 |AUMNBARNYM ARIAT
wazATIAUAMBLNYIMBIAU (Local Tourism
Branding)
1103 |asnguuuumsieansmananidviauuueeul
augeanlau (Online to Offline)
12 #39NANTIUNTAAIANBUTYINOIDUR I 1201 |&@379 Ecosystem

A1IRANANBLLTE N LRI A

fesune msrsnudawansniduwnulsilyinsgvmniaudeularunfindn (Key Function)
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2. MTIULERUIT 1 (AD)

Usymely o 22/04/2564

1919 2 : FUNCTIONAL MAP uweng KEY FUNCTION , UNIT OF COMPETENCE , ELEMENT OF COMPETENCE

v o
nummuan

NUYEAUITIOUS

NUYEUIIOUSYDY

Key Function Unit of Competence Element of Competence
SYa Ara5une Ve Aasue SYa Ara5une
1101 |AnwiAnumesnis 110101 [wnlafiugmuuunluunvesiieiwazinanay | (11010 [1laiugIunagnsnIsnaIaLaENITnaIAvad,
wazAnuAnqugnat U mgaula NENTAAINNBUTY VDY 11 [Awwmesdu
110101 [itawwalundymuasainunen1svesgnai(Cus
2 tomerPainandGain)uazAumftinneaiieingud
wngaula(ValueProposition)
1102 |AUMNBAANYM AIAT 110201 |3aukunagnsnisaainasisluudniunise | |11020 |3enagnsnisaainadelva(Marketingd.0)dm
warasduAmMeLgImesiu (Local WYMo 1.1 Sumsmanaveaiiemesiu
Tourism Branding) 110201 | 119nagmsContentMarketingd1mun1snaianea.
2 Rymesdiu
110201 [119nagnsn1suImsnIdua(BranduayBrandld
3 entity
1103 |a5193UkUUNISHOENSMIRAIAAIVIALY | 110301 |3NAYNSAUAITIANYDINNNITIAT MG | |11030 [19nagnsdumnildnanua(Signature)waziing
vesulaugeenlau (Online to Offline) ¥NTAOAITNITAAN 1.1 [s@nsesStoryTellingdmsunisnaianaiily
MU
110301 [119n8gN5¥0M19NIIATMUNE(Place)muATIA
2 1(Price)uazdoansn1snain(Promotion)uain1sv
auigmesdunuAuaulavesinneaisInau
Jmiune
1201 @579 Ecosystem 120101 |UdmsiASeiloN1AaINDYIIATUINAT 12010 [wnlamsesdionisnainndianazSocialMediad
ATAAIANDLNYINDIDURTA 1.1 [wsumIvesiivinesdu
120101 [Rns1gvveyagnauaziismsnisaannuudessul
2 au
120101 [idenlunInsilelavunuuiessulaulneenaming
3 RV
A1asune

ATELdLansuy (a) Wuunudsilainszmnfnundainlanuniingn (Key Function) ielula wuegaussaus (Unit of Competence)

LagnuIgausIausesy (Element of Competence)
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1. SRARUIYANTTOUS
2. YaNULANTIAUL

3. NUNIUATIN -/-

™M

4. aselny

110101

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

WlaiuguwIluINIVEUTEIMAZINNAENSNSHANAVIDUTIEINBY

VPG HE LR ORI AR ﬂ’J’]llﬁ'llJ’ﬁﬂsLUﬂ’]iLﬂJ’]&Lﬁ]ﬁu;ﬁs’WﬂﬁE{Wﬁﬂ’]ﬁ(ﬂﬁ’]ﬂLLﬁSﬂ’]iG]ﬁ’WﬂVWENLﬁEJ’.]‘WENﬁ‘u sadalawualuy ITQUJW’W HESAINUABDINITVDIGNAN

(Customer Pain and Gain ) uazAumtnnesieINgulmugaula ( Value Proposition )

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

a1nsIanisnasnenlunasiu

9. Y1 TINLATINaRNTNIUNMURBaNssaus a1 salyla (a1d)

N/A

10. variuuavzangssileuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

. '] wa . .
11. aussausyaauaznamn1IsU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

K s .. .
nanlun1sujjunenu (Performance Criteria)

35n15Us2U (Assessment)

110101.1 1.1 wlauguaunisveaiien sulsvaumsnann  |vedeuteliu
L%ﬂaﬁugmﬂaqmﬁ(mimamgasmimmmviaal,ﬁmﬁmﬁ (Marketing Mix) wag SWOT yosmsvieaieamosiu
U 1.2 Lmlaﬂq'ﬂ,@ﬂgﬁ.(Segmentation) mdgﬂﬁv’mjmmﬂ
(Target Market)uay m"wLmﬁqmﬂmsmmm(Positioning )
Yoemsnaanenisanesiu
110101.2 2.1 Teswuuilusnmsnoadies @'mja ey TorouTaLity

wilauulundymuazanunesnisvesgna(Customer
PainandGain)uagAnumiiinneaieinguuvsneaulal

ValueProposition)

WaEALABINTYRIINVIBNY)
2.2 seylatenmuaiinneafieinguuvinedininuaula

12. ﬂ'rmgl,l,azﬁnwfiauwmﬁﬁ’lLﬂu (Pre-requisite Skill & Knowledge)

N/A

13, ﬁnwma:mw%ﬁ%@ami (Required Skills and Knowledge)
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(n) AuRDINTIATTEY
. TwrmeeTerdaumsakakalilnsnaaveaiieameiu
. ﬁnwmﬁmiwﬁﬂmmLLazmeETaﬁmﬁﬂJa&ﬁnﬁaﬂLﬁmnEjuL‘Jﬂmﬂﬂ (Customer Pain and Gain)
. ey MINUNUNIAANATDLTiE e saY
. ﬁﬂwmi’naauﬂg'lL‘JmmEJLLazﬁﬁLmﬂWNﬂﬁma’mv‘mL'ﬁlmﬁaﬂalu (Market Segmentation Target Positioning)
. ﬁﬂﬁ&ﬂ’]ﬂ%ﬂu@mé’]ﬁugﬁﬁmLﬁﬂ?ﬁaﬂauiﬁmiﬂﬁuﬁﬂﬂmL‘ﬁlmﬂfimﬁ’mu’]ﬂﬁlﬂﬁ] (Value Proposition)
) mmﬁya&mﬁﬁ?mmmg

: ﬂ’J’lngLﬁﬂﬁﬁUﬂ’]ﬁLﬂﬁ’lzﬁﬁmumiﬂjﬂﬁﬁaﬂL‘ﬁlEJ’WTEN?]IHGT’JBLﬂ%‘aﬂﬁaﬂ?ﬁ%Lﬂi’]Bﬁ 9auds ﬁ;méau loma uagguassa (SWOT)
: ﬂ’J’]iJ%LﬁEJ’JﬁIUﬂ’]ﬁTNLLN‘LJﬂﬁG]ﬁ’]E]

. mm%l,ﬁ'mﬁuLLu’ﬂ‘Jumimmmviamﬁmﬁm'ﬁ‘u

: mmgl,ﬁ'mﬁuﬁauﬂixaumimam (Marketing Mix)

1

2

3

4

5

(

1. Anugfiugrunumanesiie
2

3

4

5

6. AMugAUNSIAUBAMATTIMaTisangumsneaula (Value Proposition)

7. amugfsafumsinsgniymuazeumesnisvestinvoniieanguidimne (Customer Pain and Gain)
14. wing1uilneenis (Evidence Guide)

(n) nanguMsUHURU ( Performance Evidence )
1U%Uiaﬂ1ﬂ%a‘1ﬂﬁﬂﬁ’]u‘ﬁlLLﬁmﬁJﬂ’J’]iJﬁ’liJ’]ﬁﬂIumﬁﬂﬁlﬁﬂ’]uﬁLTE‘IIEJ’J%EN
) wé’ﬂgmmmg (Knowledge Evidence)

HadeUTDLTHU

(m) Auwugiilun1susediu

o

madszdiumsiuanudAgiuuiunenzesgravnssunseadion Mslsusy wag damans
(9) F/N15UsTAY
1. s maNgIuAIINg

2. Hsanvangunsu iR

15. ¥auLun (Range Statement)
(n) AUz

(v) A1eSungTEazIBYn

nagysNIRIANesieamesiu ATeuAqu

- MelwganuMsaMeaivavesiu Melinrganumsalduuliumsraaneaiivanesiunemsiese yauds qneou Toma wazguasaa (SWOT)
- meneliymuaranunssnisvestinveaiivanauitimine (Customer Pain and Gain)

- mavspidiuanunesnskazamefitnveniieanguidimeaula (Value Proposition)

- ManasuMIRaaneniismesiunssiunuadlavesinmeaiisangumene

- MINeGNAUIMINY (Target Market) LaznNILuINaunIN1snan (Market Segmentation)

16. MUBENTTAULIIY (0131)
N/A

17. 9AEUNTINTI/NGUDITNTIM (013)
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N/A
18. s1eazIduANIZUIUNTTHAZIBN5UTEIHU (Assessment Description and Procedure)

ax a ¥ ‘o a
ﬂiguauﬂqﬁLLagﬁﬁﬂ7§ﬂ§3Ll]ui%@lu@]uaﬂﬁxl&lu



v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

1. SRARUIYANTTOUS
2. YaNULANTIAUL

-/ -

™M

3. NUNIUATIN

4. aselny

110201

Muusunagnsnsnaalitlvudmiunsnesiemesiiu

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

wngausIaugilesuieis Anuaansalunisenagnsmsaanalisluu (Marketing 4.0) dwmsumsaaianeaiien 53u8aN15919Na8NSN1TAAIALTNIN

(Content Marketing) &SuMInaIANDITILINGINUY AADATUINNALNTNITUTNINTIAUAT (Branding) Lardnanwuvens1dual (Brand Identity)

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

a1nsIanisnasnenlunasiu

9. Y1 TINLATINaRNTNIUNMURBaNssaus a1 salyla (a1d)

N/A

10. variuuavzangssileuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

. '] wa . .
11. aussausyaauaznamn1IsU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

K s .. .
nanlun1sujjunenu (Performance Criteria)

35n15Us2U (Assessment)

110201.1 1.1 wilanszuaunsdadulavesgnan (Customer vodeuTDLIY
'mﬂaqwﬁ‘msmmﬂaﬁa‘lwﬁ(!\/larketingtl.o)e?m%’ummm Decision Marketing -Process)
aneuieavesiu suaamw{aqn?‘imﬁaa?iuiuqﬂmmmm 4.
1.2
MInagMsNIsAomINITAMALAlIILUUaIN AN sTa N
19 (Omni-Channel)
110201.2 2.1 L%WI?]EULLUULLa%LLu’Jﬁﬂmiﬁ;N Content TorouTaLity
TnagnsContentMarketingdwiumsmaaveadivane | dmsunsnaaveadismesdulmmnsauunguvs
sy 8
2.2 Bouiomiwanzauiuenusznauma q ves
Content \¥u Caption / Core Message / Call to Action
WJuau
110201.3 3.1 wleesAUsznouvewns1due (Brand) yesouTeiloy

T9NAYNENTUIMNINTIEUA(Brand)uazBrandidentity

wagn1seBnLUUTisnanwa (Brand Identity)
3.2 79NagNEATIEUAN (Branding )
wazthluussanalalaeenamanyay

12. ﬂ'nugl,l,azﬁnwfiauwmﬁﬁﬁu‘ju (Pre-requisite Skill & Knowledge)

N/A

13. ﬁnwmasﬂ’nugﬁé’l’mmi (Required Skills and Knowledge)
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(n) ANABINIIALTINYE

1. finwgn13as1e Content a”w%’umimmmvianLﬁmﬁm'ﬁ'uﬁmmzamfTUﬂfim‘Jmma

2. FinuzmsilsuununagnsmsieansnisnanagAluLUURANIMANBY8INS (Omni-Channel)
3. ﬁnwmﬁmaﬂaqwﬁ‘ﬁmﬁmwﬁuﬁw

(4) ATWABINTIAILAIING

L. mmir”imﬁumimamaﬁﬂwﬂ

2, mmir”imﬁumﬁuﬁwLLazmﬁaﬁywLaﬂé’wﬂﬂﬁ;ﬁ’umﬁu@?ﬂ (Branding and Brand Identity)
2. mnugiisafiunagnsnisdeansnisnatngalvaiuuumainvats T (Omni-Channel)

3. mugingriunslisulonnvizaniuasausenaunng 4 ves n1snatadailoniveaiiednasdiu (Local Content Marketing)
14. wiinguin@enis (Evidence Guide)

(n) nang MU TR (Performance Evidence )
’LU%Uﬁaw%awé’ngwuﬁLLamﬁammmmmiumﬁﬂﬁﬁ’ﬁmuﬁL?‘imﬂjyaq
) wé’ﬂgmmmg (Knowledge Evidence)

HadeUTDLTHU

(M) Auwugiilun1susediu

o

madszdiuesiuanudAgiuuiunenzesgravnssunseadion Mslsausy wag dnmans
(9) F/N15UsTAY
1. s mangIuAIINg

2. Hsanvangunsu iR

15. ¥auLun (Range Statement)
(n) AUz

(@) ANBDUIYIIUALLEYN

- NAgNSNSUSMINTIAUAT (Brand) AseuaguieailalussaUsyneuvemsnduauazniseenuuuasduadifiendnua (Brand Identity)
FwsAuasalunsihludssenalylaesamnzay

- Omni Channel 1Juvemanisdeasiiugnaiiivineg (Target Market) apemainvateseang lnenaunauvissemesulautazeomlay

- msmmmaﬁaimi ﬂia‘Uﬂqmﬁﬂ Marketing 4.0 Wag 5A (Aware, Appeal, Ask, Act iay Advocate)

16. wuIwENTIAULIIN (An5)
N/A
17. qﬂamnﬁm"m/n’sjum%w%w (f;']ﬁ)
N/A
18. 519A2IBYANTZUIUNTTUAZIGN15UTEIEU (Assessment Description and Procedure)

nsrvIunswazIsn1sUsudiuingluafioUsuidiu

10
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1. SRARUIYANTTOUS
2. YaNULANTIAUL

3. NUNIUATIN -/-

™M

4. aselny

110301

’J']\‘iﬂaq%ﬁau&ﬂ’]iﬁﬂﬂ‘ﬁ@ﬁmﬂﬂ?iﬁﬂﬁi?%uqﬂLLa%ﬂ']i?l@aWiﬂ’ﬁ(ﬂa']ﬂ

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

nnwanssauzlesuietis anuaansalunsenagnsduandsndnum (dentity) lnedn1sianses (Story Telling) dwiunisnainnedieInesiiu

AN1N30NNAENSYOIMNTINTIMUY (Place ) Myuas1AN (Price) Lagdoasni1snain (Promotion)

°UENﬂ’]3‘V|’ENLﬁEJ’JWENaUVI’]lIﬂ’J’]ﬂJﬁulﬂﬁlJaﬂﬁﬂ‘V]a\'iLﬁﬂﬁﬂ@mL‘U’]‘Wll’]‘éj

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

A11NSIANISASNRLenlunesiu

9. Y1 TINLATINaRN TN UNVULBaNssaus a1 salyla (a1d)

N/A

10. varinuavzangszilsuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

' < wa . .
11. aussausyaauaznamn1sU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

2 ey .. .
nanlun1sujjuneu (Performance Criteria)

35n15Us2U (Assessment)

110301.1 1.1 asnuaziausduniflsndnuel (dentity) Jedeuveiloy
’J’NﬂaQV!éauﬂyﬁﬁﬁé"ﬁlﬁmﬂﬂj(ﬁgnature)ua:ﬁﬁﬂ’]iLﬁ"]L%‘IEN( Yesnsvieniisaneadiy i dnyan Fua 93
StoryTelling)éfm%ummmmﬁaqL‘ﬁmﬁaaﬁu TUUSTIN NTNYINTTTTUTIR Lay ﬁaﬂﬁmmﬁmam%
(Geographic Indications )
1.2 L%TI%HanéIUﬂTiLéWL%BQ (Storytelling )
wavdoudenanitelnaumuazudnislunesduiiauy
raulauasilyaagtu
110301.2 2.1 szjﬂa;suLLUULLazszj'aamamiéTmﬁmm&J (Distribution |vedeuveiday

9NAYNFYDINNTIATMUE(Place)imuasIA(Pric
e)uardea1In13naIn(Promotion)¥8IN15NBUN MDD
wiuauaulavestinneisInguig

Channel) "awuu B2B/ B2C ua Online/Offline

2.2 MANAYVIFTIANUY B2B way B2C
‘UE]\'iﬂ'ﬁVi@ﬂLﬁEJ'JV‘I,ENaIU

2.3 gﬁﬂm%ﬂﬁagamimimmﬂﬁq Online wag Offline

12. ﬂ'rmgl,l,azﬁnwﬁauwmﬁﬁ’lLﬂu (Pre-requisite Skill & Knowledge)

N/A

13, ﬁﬂ‘l&:LLa:ﬂ’J’]ﬁJgﬁg;ﬁNﬂ’ﬁ (Required Skills and Knowledge)

11
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(n) AURBINSIUTNYE

1. inwrnsi@eunaviauesndnvavesdunmoaiislunasiu

2. VinwEnsEnse

3. ﬁnwmﬁmaﬂaqﬁﬁﬂmw B2B uag B2C

() mmﬁaqmﬁﬁmmm%
) mmir”imﬁuamﬁw Sadnuaameddiu uasninensveadiiinesdufianunsedweulninveadien
. mmiﬁ'mﬁumﬁu%mﬁmw;auﬁmﬁaaalu
. mmgl,ﬁ'mﬁu%aamamﬁmﬁwﬂwEmwmi‘vimLﬁ&n (Tourism Distribution Channel)

1

2

3

4. mmiﬁ'mﬁumaqwémﬁwumwm (Price Strategy)

5. mm%lﬁmﬁ'uLﬂ%aﬂﬁaﬁaﬁﬁmmmﬂ%ﬂ Online wag Offline (Integrated Marketing Communication)
6

. ANUFALITUNNSIETEN (Storytelling ) wazillswsasanigifvduaiazusmmenismesiie ey
14. wiinguine@enis (Evidence Guide)

(n) nang MU TR ( Performance Evidence )
’LU%Uﬁaw%awé’ngwuﬁLLamﬁqmmmmmiumﬁﬂﬁﬁ“ﬁmuﬁL?'wlmsﬂya&

) wé’ﬂgmmmg (Knowledge Evidence)

HadeUTDLTHU

() muwugiilun1susediu

msUsvdiumsluanuddi ”UU%UWLawnwaaqmamnﬁumw{mLﬁm AM5LTIUSH Uag HARANANT
(@) BnsUseidiu

1. ﬁﬁmmmé’ﬂgmmmg

2. Wsanvang unsuinau

15. ¥auLun (Range Statement)
(n) AUz - (V) AedUNEBasLEYn

- 219nagnsTIALUY B2B Wunagnsnisfesmdmiugnateanns (Business - to - Business) - 119NAENISTIANLUY B2C

wJunagnsnisaasiadmsugnaiialy (Business - to - Customer)

16. WnEsUsIAULII (013
N/A
17. goamnssusaa/naueningay (af)
N/A
18. 518AZIBUANTZUIUNTTHAZIEN15USEIHU (Assessment Description and Procedure)

ax a ¥ ‘o a
nszuuNskazIsnsUssliulvglupfioszidiu
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1. SRARUIYANTTOUS
2. YaNULANTIAUL

-/ -

™M

3. NUNIUATIN

4. aselny

120101

UIULATDIONITNAIADYNATUINAS

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

mnganssaurdasuieia anuaunsalunisinlansasdionsnainadna way Social Media @MSunIsnaLNeINeedy

TnsenveyagnAazirmsnsnatauudessulau wWenluatesdielavanuudeesulaulnssuvingay

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

A11NSIANISASNRLenlunesiu

9. Y1 TINLATINaRNTNIUNMURBaNssaus a1 salyla (a1d)

N/A

10. variuuavzangssileuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

. '] wa . .
11. aussausyaauaznamn1IsU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

K s .. .
nanlun1sujjunenu (Performance Criteria)

35n15Us2U (Assessment)

120101.1 1.1 denluedesiiensnanniaviauas Social Media  |vedeuveidoy
wiluadesfonsmanAivauazsocialMediadmiuns |lnesramnza mqﬁ’unejmﬂmma
veudigameshu 12 Lsgﬂf\]L%"aqmsﬁumsﬂaaﬂauuﬁaaaﬂaﬁ uag Search
Engine Optimization
120101.2 2.1 L%W“Laﬁ%msml,l,aﬁLﬂswzﬁﬂjﬂagaqﬂﬁvﬂ (Customer  |veaeuveidoy
3mswzﬁ%aaﬂagﬂgwLLasﬁﬂmamsmmﬂuuﬁ'aaaulaﬁ Insight) 91niASasiion1snanaRdsa
2.2 EaNsAUMRANIS
wnluamansianauasmsunmLaulave e
sndessulale
120101.3 3.1 wrledslawanuudessulay 017 1wy Facebook  |vedauvedey

denluasesilalavanuudossulaulneeravnzay

Ads Google Adwords

3.2
NeunuazrUIMsMstelavanuudosoulatesnaming
ammmwssmmi’mqﬂizméuaw%wmq 9

3.3
wilansnuweanislavaneeulauuasimundsyansam
wlunslawanlaoenediusyavznmn

12. ﬂ'nugl,l,azﬁnwfiauwmﬁﬁﬁu‘ju (Pre-requisite Skill & Knowledge)

N/A

13. ﬁnwmasﬂ’nugﬁé’l’mmi (Required Skills and Knowledge)
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v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

(n) AuRDINTIATTEY

1. denluedosilomsnainnvviauay Social Media

2. fiwznsfndenuaseunsaens qllfudorienmsnmauazsesmaUszanduiusesulay Goosle Trend Facebook Insight
3, finwznnsle Search Engine

a. ﬁﬂ%n’li%@lﬂlwmwu Facebook Ads ez Google Adwords

() mmﬁaamﬁﬁmmm%

1. mm%ﬁmﬁ'u Facebook Ads Manager

2. mm%ﬁmﬁ'u Facebook Marketing iz Google Adwords

3. mmgLﬁmﬁ'U Google Trend Facebook Insight
14. wdngiinesnis (Evidence Guide)

mé’ngwuﬁ'ﬁummﬁ%ﬁmum%@mzﬁwLﬁlmﬁumﬁﬂimﬁu LLaxmiﬁﬁ]ﬂ%ﬂiznaui’mﬁuﬁ’umm%mﬁﬂﬁﬁﬁmu (Performance Criteria) Wa
ﬁnwuazmmgﬁémmﬁ (Required Skills and Knowledge)

(n) nang MU TR ( Performance Evidence )

Tufusesviendngiuiiuansisnnuannsalumsufoinuiidenes

) wé’ﬂgmmmg (Knowledge Evidence)

KadeuTaLdEY

(A) AuuzTtun1sUsEdiy

nsUssdiumslnanuddyfuiiunamzvesgaamnssunismeadiss nislswsy uaz Snmens

(1) 3BN15UsEAfiv

1. forsmdnguag

2. Wsanvang unsuinau

15. ¥auLun (Range Statement)
(n) AUz

(@) ANBDUIYIIUALLEYN

MsUTSIATeslieN1IRaInAITiaLae Social Media AsauaguAulaluATesiiansnaInfdvia uaz Social Media
TnTznveyagnALazfiAn1an1snatauudeesula

warsifisnnuansalumsidentuaisdielavanuuiessulaulaosnuminzaunusuyszanuingussasauazusunang o

16. wuIpENSIAULIIY (And)
N/A
17. gaavinssusan/naueningan (i)
N/A
18. 519A2IBUANTZUIUNNTUALIGN15UTEIEY (Assessment Description and Procedure)

nszUUNsLagIsNsUseliulvglupileyssiiu
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