UINTFIUDNTNUALAMAIVIIN

Occupational Standard and Professional Qualifications

A1V ITNNISNDINYD N5LSIHTU AANIATTHAZIIUDINIS
#191N159AN1ISN1SNDUNY2 LUN DD Y

NVAY #010UAMAIVIIN (BIANTTUVIVU)

9
%4 a\

' y Ly o a s
3UNU daTUUUMUNANRAIUUIBRTIIAEARNT



1. FoumsgruanIn

aafiednnisvondlen sl Samasuazsiuenns aimsdamsnseadieilurosiu
2. Usziin1suiuusaannasgiu

N/A
3. yufousnsda (Imprint)

N/A
4. veyailosny

avimdwmamesdien malswsy famasuazsuenns awimsdanisnismondiedluvesiy

unumpseurguUe A dniieveaiuneiissamzlunesdudundnmiu Tneuszneunie 6 803w laun wuszneunsiinnesiiu

HUTENOUN1TEIMINRIIY KUTENOUNTYRINSEANLALHARSMVaItY UniaiTemesiiu Unosnuuulszaun1sanIsmesisIesiu
LaztnAISRAaINNaLNg eIy

5. Usgdan1suiuusannsguluunazasa

N/A

6. ASIN
1

(waziBeaveyaidneusuiilasunisiusesmunisusuusdluunasase uandlunnsnawans veyansiagnizuantagluussvinuuan)

ASIN (Bu 9)

%

& ! Y X o A
ASINUTENIANBUNUIY FIUNUTENA
YDA :

msdvundasiidngy :

7. AMARYITNNATAUAAN (Professional Qualifications included)
ANUINIINNTNBUNLT ANTITWSH SRRIAISTUALIINENS
@191n15IANISAISNRLNelunesiu

21INUNAIIIANANDUNLINBIDY LA 5

8. ANAIYIVNTNEIYDY (Related Professional Qualifications)

N/A
9. wﬂwamsawﬁwuﬂ‘lummg’mm%w (List of All Units of Competence within this Occupational Standards)
SWAUILFNTIOuL o
110101

WU UL LITUNN TND AN IMALINNALNSNTNAIANDLTIEINBITY

110301 ’J’]Qﬂﬁi!ﬂﬁﬁu@"]’]ﬁ’lﬂﬂ%aﬂﬂ?@ﬂﬂiﬁﬂﬁ?ﬂu’mLLa%ﬂ’]iﬁ@ﬁ’ﬁﬂ'ﬁﬂa’]ﬂ

10. szAUAMARA

q

10.1 @1971391FNN15NBAAY2 A1515USH ARRIAITLALIIUBINS F1N15aANTSA1SNaaiedlunesiu a1dwinnisnananaaiiemasdy seau 5



v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

ANANWAUZYBINANTSITEUS (Characteristics of Outcomes)

éﬁamsauzmqmwﬁﬂiumsﬂizqﬂéwé’ﬂms Tuauivdnnismeadior nislssusy famasuagsruenns aimssanmsnsveaiedluvesiu

TneufdRnuiiaseunquanssauy 5 ﬁuﬁammamﬂﬂaﬁuﬁm wwaluumsmaaiiien LLﬁﬂﬂ@juqﬂv;mww ( Market Segmentation ) awagﬂﬂ”uﬂumma (

Target Market) uaw s uvisensnan ( Market Positioning ) vaansnanaviesiivamesiiu saiawlawasaunsodinseuualuunsvioailo:

vjmdq Ty mms?aqmsmmqﬂﬁ"w ( Customer Pain and Gain ) memmﬁﬁnv{auﬁmn&jmmjﬁmmauh ('Value Proposition )

wévauﬁy’qmmimwnaqwéﬁuﬁwﬁﬁé’mﬁﬂwzﬁ (Signature ) 111 F8emenIsdasneuasmsAoamsniaanla saesauiinisiaides ( Story Telling )
Sav o

dwumsraianeafismesdiu Tufinsasuasiiiaueduamidndnua ( Signature ) YasmIveuiieavesiv wu iy dua 0mns Taussu
)

NINGINTTITUYIA UAzAIUIN1HAans ( Geographic Indications

N131AUITAUAMIAINYIAN (Qualification Pathways)

o

MzrunsUsziiuiaglafunisiusesnandindn edwinnseaaneaiismesiu Fu 5 laneawuinunnisussily NAseuaquvLIgaNsIauL Al

ee €22 ¢

U5 TIUI 2 RUIBANTTOUL TIU TIUI 2 NUIPANTIOUY

=3

s ¢ ! L4 o
WcmLnt:usmmsmamqwmﬁasusaammgmm%w
N/A

nejuqﬂﬂaiumfﬁw (Target Group)

Ao

p1¥nnnsnaaneaiismesiu yaralunguendntnnsnaianeuiieInesiiu

WvniufiRaulunsaidufanssumeniseatavesiielvunvediunsuuuesulaunareenlau laun gidudufanssumeniseanalniunesiiu

2.

guaveulauunanrlosy (wu waun Bulea Suaasiunsy a%) giiasailom (Content) saulau
o

FuRinseuifeafunsuszanduiusyniansvesguauisneslunazneuen iusu nunewme -

e g e e

=i

vu%Lsuﬁuﬂwsﬂiuﬁﬂum%wmsmmwaqLﬁmﬁnmau%mamﬂugﬁﬁwmLﬁmﬁuaamsmsﬁwmsmmﬂLLazm‘sﬂssﬁmﬁmﬁuﬁﬁuawmau

e3>

NUILFNTIOUL (MUUANTTOULTINUAYDIAUAIVIINL)

110101 L‘uﬂaﬁugmw'ﬂuumswaaL‘ﬁmLLamNﬂaqmmsmmﬂwauﬁmwmﬁu
110301 ’J’Nﬂaﬂ%ﬁﬁ‘uﬂﬂi’]ﬂ’l%aﬂ‘ﬂ’]ﬂﬂ’]‘i%ﬁﬁ’mu’]EJLLﬁ:‘;ﬂ’W‘Jﬁ@?I’]iﬂ’]SG]a’]ﬁ

ANTIHUR LRI LT
1. AMTIUERIAUNT 1
Usznely ed 22/04/2564

M1919 1 : FUNCTIONAL MAP uend KEY PURPOSE , KEY ROLES , KEY FUNCTION

AUYIILBVAN UNUWIEN nufinan
Key Purpose Key Roles Key Function
A1asune S9d A1esuY S A1esuY

o

gnszdumMsiamvesiiedlunediulviiaanm | (11 [Avusnagnsniseanaveuiiednestiuddvia | (1101 |AnwiAunednis

wazdIEuUUNUgIUERAN Y wazAnAnqugnaUmeaula

aa = ' P ;
waeifilnelasnafiausave sy 1103 [as193Usuunisdeansmanainfdviauuueeul

avgeanllay (Online to Offline)

o _a o Y o o g a Y4 - Y OY A oo .
Aasune msuEufsansnnAiuuruiilaiassnnniauite vlaunivdn (Key Function)




FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

2. MTIULERUIT 1 (AD)

Usymely o 22/04/2564

1919 2 : FUNCTIONAL MAP uweng KEY FUNCTION , UNIT OF COMPETENCE , ELEMENT OF COMPETENCE

v o
nummuan

NUYEAUITIOUS

NUYEUIIOUSYDY

Key Function Unit of Competence Element of Competence
SYa Ara5une Ve Aasue SYa Ara5une
1101 |AnwiAnumesnis 110101 [wnlafiugmuuunluunvesiieiwazinanay | (11010 [1laiugIunagnsnIsnaIaLaENITnaIAvad,
wazAnuAnqugnat U mgaula NENTAAINNBUTY VDY 11 [Awwmesdu
110101 | lauwilundymuazarunein1svesgnAl(Cus
2 tomerPainandGain)LLa%ﬂmﬁ’wﬁlﬁﬂﬁmL‘ﬁmﬂ&imﬂ
wngaula(ValueProposition)
1103 [a5793UUUNTSFRESMINAIAATTALY | |110301 [319NAgNsAUAITIANYEININTIATWNELA| (11030 [3enagnsdumndsndnunSignature)uaziing
vesulaugeenlau (Online to Offline) ¥N1SERENINITRATN 1.1 |seSesStoryTellingdmsunismaiavaiiie
MDINU
110301 | 1nenagmsrasamsiadinung(Place)imuasa
2 1(Price)iazdpansn1snain(Promotion)u8en1sv
sufmesiumuarmailavesinneaiivangus
Ymiune
AasuY

ATNUELEnUT (me) Wulkudsilaiinssuruninundeannlanuniivdn (Key Function) wislula vulsaussaus (Unit of Competence)

hazrUILaENTIaUL ey (Element of Competence)




v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

1. SRARUIYANTTOUS
2. YaNULANTIAUL

3. NUNIUATIN -/-

™M

4. aselny

110101

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

WlaiuguwIluINIVEUTEIMAZINNAENSNSHANAVIDUTIEINBY

VPG HE LR ORI AR ﬂ’J’]llﬁ'llJ’ﬁﬂsLUﬂ’]iLﬂJ’]&Lﬁ]ﬁu;ﬁs’WﬂﬁE{Wﬁﬂ’]ﬁ(ﬂﬁ’]ﬂLLﬁSﬂ’]iG]ﬁ’WﬂVWENLﬁEJ’.]‘WENﬁ‘u sadalawualuy ITQUJW’W HESAINUABDINITVDIGNAN

(Customer Pain and Gain ) uazAumtnnesieINgulmugaula ( Value Proposition )

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

a1nsIanisnasnenlunasiu

9. Y1 TINLATINaRNTNIUNMURBaNssaus a1 salyla (a1d)

N/A

10. variuuavzangssileuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

. '] wa . .
11. aussausyaauaznamn1IsU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

K s .. .
nanlun1sujjunenu (Performance Criteria)

35n15Us2U (Assessment)

110101.1 1.1 wlauguaunisveaiien sulsvaumsnann  |vedeuteliu
L%ﬂaﬁugmﬂaqmﬁ(mimamgasmimmmviaal,ﬁmﬁmﬁ (Marketing Mix) wag SWOT yosmsvieaieamosiu
U 1.2 Lmlaﬂq'ﬂ,@ﬂgﬁ.(Segmentation) mdgﬂﬁv’mjmmﬂ
(Target Market)uay m"wLmﬁqmﬂmsmmm(Positioning )
Yoemsnaanenisanesiu
110101.2 2.1 Teswuuilusnmsnoadies @'mja ey TorouTaLity

wilauulundymuazanunesnisvesgna(Customer
PainandGain)uagAnumiiinneaieinguuvsneaulal

ValueProposition)

WaEALABINTYRIINVIBNY)
2.2 seylatenmuaiinneafieinguuvinedininuaula

12. ﬂ'rmgl,l,azﬁnwfiauwmﬁﬁ’lLﬂu (Pre-requisite Skill & Knowledge)

N/A

13, ﬁnwma:mw%ﬁ%@ami (Required Skills and Knowledge)




v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

(n) AuRDINTIATTEY
. TwrmeeTerdaumsakakalilnsnaaveaiieameiu
. ﬁnwmﬁmiwﬁﬂmmLLazmeETaﬁmﬁﬂJa&ﬁnﬁaﬂLﬁmnEjuL‘Jﬂmﬂﬂ (Customer Pain and Gain)
. ey MINUNUNIAANATDLTiE e saY
. ﬁﬂwmi’naauﬂg'lL‘JmmEJLLazﬁﬁLmﬂWNﬂﬁma’mv‘mL'ﬁlmﬁaﬂalu (Market Segmentation Target Positioning)
. ﬁﬂﬁ&ﬂ’]ﬂ%ﬂu@mé’]ﬁugﬁﬁmLﬁﬂ?ﬁaﬂauiﬁmiﬂﬁuﬁﬂﬂmL‘ﬁlmﬂfimﬁ’mu’]ﬂﬁlﬂﬁ] (Value Proposition)
) mmﬁya&mﬁﬁ?mmmg

: ﬂ’J’lngLﬁﬂﬁﬁUﬂ’]ﬁLﬂﬁ’lzﬁﬁmumiﬂjﬂﬁﬁaﬂL‘ﬁlEJ’WTEN?]IHGT’JBLﬂ%‘aﬂﬁaﬂ?ﬁ%Lﬂi’]Bﬁ 9auds ﬁ;méau loma uagguassa (SWOT)
: ﬂ’J’]iJ%LﬁEJ’JﬁIUﬂ’]ﬁTNLLN‘LJﬂﬁG]ﬁ’]E]

. mm%l,ﬁ'mﬁuLLu’ﬂ‘Jumimmmviamﬁmﬁm'ﬁ‘u

: mmgl,ﬁ'mﬁuﬁauﬂixaumimam (Marketing Mix)

1

2

3

4

5

(

1. Anugfiugrunumanesiie
2

3

4

5

6. AMugAUNSIAUBAMATTIMaTisangumsneaula (Value Proposition)

7. amugfsafumsinsgniymuazeumesnisvestinvoniieanguidimne (Customer Pain and Gain)
14. wing1uilneenis (Evidence Guide)

(n) nanguMsUHURU ( Performance Evidence )
1U%Uiaﬂ1ﬂ%a‘1ﬂﬁﬂﬁ’]u‘ﬁlLLﬁmﬁJﬂ’J’]iJﬁ’liJ’]ﬁﬂIumﬁﬂﬁlﬁﬂ’]uﬁLTE‘IIEJ’J%EN
) wé’ﬂgmmmg (Knowledge Evidence)

HadeUTDLTHU

(m) Auwugiilun1susediu

o

madszdiumsiuanudAgiuuiunenzesgravnssunseadion Mslsusy wag damans
(9) F/N15UsTAY
1. s maNgIuAIINg

2. Hsanvangunsu iR

15. ¥auLun (Range Statement)
(n) AUz

(v) A1eSungTEazIBYn

nagysNIRIANesieamesiu ATeuAqu

- MelwganuMsaMeaivavesiu Melinrganumsalduuliumsraaneaiivanesiunemsiese yauds qneou Toma wazguasaa (SWOT)
- meneliymuaranunssnisvestinveaiivanauitimine (Customer Pain and Gain)

- mavspidiuanunesnskazamefitnveniieanguidimeaula (Value Proposition)

- ManasuMIRaaneniismesiunssiunuadlavesinmeaiisangumene

- MINeGNAUIMINY (Target Market) LaznNILuINaunIN1snan (Market Segmentation)

16. MUBENTTAULIIY (0131)
N/A

17. 9AEUNTINTI/NGUDITNTIM (013)



v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

N/A
18. s1eazIduANIZUIUNTTHAZIBN5UTEIHU (Assessment Description and Procedure)

ax a ¥ ‘o a
ﬂiguauﬂqﬁLLagﬁﬁﬂ7§ﬂ§3Ll]ui%@lu@]uaﬂﬁxl&lu



v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

1. SRARUIYANTTOUS
2. YaNULANTIAUL

3. NUNIUATIN -/-

™M

4. aselny

110301

’J']\‘iﬂaq%ﬁau&ﬂ’]iﬁﬂﬂ‘ﬁ@ﬁmﬂﬂ?iﬁﬂﬁi?%uqﬂLLa%ﬂ']i?l@aWiﬂ’ﬁ(ﬂa']ﬂ

USuusge

O

5. §1%5UY001TNUALHER1TN (Occupational Classification)

21¥nunNNSIAANDANYINBIRU

6. AIDSUNBNUNBAUTIOUY (Description of Unit of Competency)

nnwanssauzlesuietis anuaansalunsenagnsduandsndnum (dentity) lnedn1sianses (Story Telling) dwiunisnainnedieInesiiu

AN1N30NNAENSYOIMNTINTIMUY (Place ) Myuas1AN (Price) Lagdoasni1snain (Promotion)

°UENﬂ’]3‘V|’ENLﬁEJ’JWENaUVI’]lIﬂ’J’]ﬂJﬁulﬂﬁlJaﬂﬁﬂ‘V]a\'iLﬁﬂﬁﬂ@mL‘U’]‘Wll’]‘éj

7. AmTusTAUAAI

]

1 2 3

) 0

8. nzj::um%w (Sector)

A11NSIANISASNRLenlunesiu

9. Y1 TINLATINaRN TN UNVULBaNssaus a1 salyla (a1d)

N/A

10. varinuavzangszilsuiliiedvas (Licensing or Regulation Related) (a13i)

N/A

' < wa . .
11. aussausyaauaznamn1sU)uaeu (Elements and Performance Criteria)

dussauzeae (Element)

2 ey .. .
nanlun1sujjuneu (Performance Criteria)

35n15Us2U (Assessment)

110301.1 1.1 asnuaziausduniflsndnuel (dentity) Jedeuveiloy
’J’NﬂaQV!éauﬂyﬁﬁﬁé"ﬁlﬁmﬂﬂj(ﬁgnature)ua:ﬁﬁﬂ’]iLﬁ"]L%‘IEN( Yesnsvieniisaneadiy i dnyan Fua 93
StoryTelling)éfm%ummmmﬁaqL‘ﬁmﬁaaﬁu TUUSTIN NTNYINTTTTUTIR Lay ﬁaﬂﬁmmﬁmam%
(Geographic Indications )
1.2 L%TI%HanéIUﬂTiLéWL%BQ (Storytelling )
wavdoudenanitelnaumuazudnislunesduiiauy
raulauasilyaagtu
110301.2 2.1 szjﬂa;suLLUULLazszj'aamamiéTmﬁmm&J (Distribution |vedeuveiday

9NAYNFYDINNTIATMUE(Place)imuasIA(Pric
e)uardea1In13naIn(Promotion)¥8IN15NBUN MDD
wiuauaulavestinneisInguig

Channel) "awuu B2B/ B2C ua Online/Offline

2.2 MANAYVIFTIANUY B2B way B2C
‘UE]\'iﬂ'ﬁVi@ﬂLﬁEJ'JV‘I,ENaIU

2.3 gﬁﬂm%ﬂﬁagamimimmﬂﬁq Online wag Offline

12. ﬂ'rmgl,l,azﬁnwﬁauwmﬁﬁ’lLﬂu (Pre-requisite Skill & Knowledge)

N/A

13, ﬁﬂ‘l&:LLa:ﬂ’J’]ﬁJgﬁg;ﬁNﬂ’ﬁ (Required Skills and Knowledge)




v

FUNIPIINNTNDUALT NTITWSH ARRIAITUALIIUDNT

(n) AURBINSIUTNYE

1. inwrnsi@eunaviauesndnvavesdunmoaiislunasiu

2. VinwEnsEnse

3. ﬁnwmﬁmaﬂaqﬁﬁﬂmw B2B uag B2C

() mmﬁaqmﬁﬁmmm%
) mmir”imﬁuamﬁw Sadnuaameddiu uasninensveadiiinesdufianunsedweulninveadien
. mmiﬁ'mﬁumﬁu%mﬁmw;auﬁmﬁaaalu
. mmgl,ﬁ'mﬁu%aamamﬁmﬁwﬂwEmwmi‘vimLﬁ&n (Tourism Distribution Channel)

1

2

3

4. mmiﬁ'mﬁumaqwémﬁwumwm (Price Strategy)

5. mm%lﬁmﬁ'uLﬂ%aﬂﬁaﬁaﬁﬁmmmﬂ%ﬂ Online wag Offline (Integrated Marketing Communication)
6

. ANUFALITUNNSIETEN (Storytelling ) wazillswsasanigifvduaiazusmmenismesiie ey
14. wiinguine@enis (Evidence Guide)

(n) nang MU TR ( Performance Evidence )
’LU%Uﬁaw%awé’ngwuﬁLLamﬁqmmmmmiumﬁﬂﬁﬁ“ﬁmuﬁL?'wlmsﬂya&

) wé’ﬂgmmmg (Knowledge Evidence)

HadeUTDLTHU

() muwugiilun1susediu

msUsvdiumsluanuddi ”UU%UWLawnwaaqmamnﬁumw{mLﬁm AM5LTIUSH Uag HARANANT
(@) BnsUseidiu

1. ﬁﬁmmmé’ﬂgmmmg

2. Wsanvang unsuinau

15. ¥auLun (Range Statement)
(n) AUz - (V) AedUNEBasLEYn

- 219nagnsTIALUY B2B Wunagnsnisfesmdmiugnateanns (Business - to - Business) - 119NAENISTIANLUY B2C

wJunagnsnisaasiadmsugnaiialy (Business - to - Customer)

16. WnEsUsIAULII (013
N/A
17. goamnssusaa/naueningay (af)
N/A
18. 518AZIBUANTZUIUNTTHAZIEN15USEIHU (Assessment Description and Procedure)

ax a ¥ ‘o a
nszuuNskazIsnsUssliulvglupfioszidiu



